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Carrier Objective

To serve the best with a work profile that would utilize my strength and my best qualities of self-
motivation and interest to explore new horizons and my ability to be an efficient member of a teamand
to get opportunities for professional growth.

e  Profile: Male, 30yrs

e Nationality: Indian

e  Current Location: Kharj

e latest Position: Cashier Cum Sales Executive
e Target Job: Cashier

e  Salary Expectation: Not Specified/ Negotiable

The strengths are adaptability, dependability and the determination to get a job done as proven by my
varied work experiences. | try to learn something new from every experience because | believe there is
always room for self-improvement both personally and professionally.

The work experience | have gained in 1lyear has enabled me to develop well organizational skills andan
analytical / logical approach to tasks or challenges and the ability to perform effectively within a highly
pressured working environment.

| ‘m able to work well both on my own initiative and as part of a team.

Believe me, the strengths | acquired during my education and from my past 10 years of professional
experience are the great assets that contributed to my success. Expertise and hardworking has always
helped me to set goals and to achieve them as it’s always been driven by my thoughts of success.

Educational Qualification

e Bachelor of Commerce (Discontinued-Calicut University- Govt. of Kerala, India)
e Higher Secondary Board of public Examination-Govt. of Kerala
e Secondary school (Public Examination Board- Govt.Kerala)


mailto:ahammedafnan619@gmail.com

Technical Qualification

e Windows Excel,
e Ms office, word,

e Peachtree, Quick Book

Working Experience

« Cashier Cum Sales Executive in City flower Hypermarket (Fleeriya Group) Saudi
Arabia (November 2019 — Still)

—=Arranging store.

= Presenting ideas and strategies

= Collecting and Giving payments.

= Advising clients Offers .

= Selling products by establishing contact and developing relationships with prospectsand
recommending solutions

= Keeping clients up to date with any changes.

= Dealing with complaints.

e Marketing executive in Powerful Battery House, Calicut, India (February
2016 —February 2019)

= Promotional activities

= Devising and presenting ideas and strategies

= Organizing events and product exhibitions

= Conducting research and analyzing data to identify and define audiences

e Sales executive in A One Fancy Footwear, Calicut, India (April 2014 — January 2016)

= Selling products by establishing contact and developing relationships with prospectsand
recommending solutions.

= Maintains relationships with clients by providing support.
= Prepares reports by collecting, analyzing, and summarizing information.

= Negotiating contracts and packages.

Specialty Skills
= Selling products by establishing contact and developing relationships with prospects and
recommending solutions.

= Maintains relationships with clients by providing support.



= Prepares reports by collecting, analyzing, and summarizing information.
= Promotional activities

= Devising and presenting ideas and strategies.
= Organizing product exhibitions.

= Conducting and analyzing data to identify and define audience.

Language known

e Arabic, English, Hindi, Malayalam, Tamil
Declaration

| hereby declare that all the information given above is true to the best of my knowledge and | am
confident that | will be able to perform my duties to your entire satisfaction.

ASLAM.
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